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HOW DO WE KNOW 
WHERE THE        
BOTTOM OF THE 
MARKET IS?  
 
I came across a web-
site article written by 
Rixon Stewart and 
thought it appropriate to 
our current market situation. Rixon 
Stewart writes ñIn Ancient China 
there was a saying: óMay you live in 
interesting timesô éBut sometimes 
the most interesting times are the 
most difficult times - and the most 
rewarding too. They challenge us, 
they test us, and occasionally they 
can even bring out the best in us. 
And the times we are living in now 
are nothing if not interesting. To fully 
appreciate that, one has to look be-
yond the mainstream media, be-
cause once you do a whole new 
landscape emerges - one that is dis-
tinctly different from the world as por-
trayed by our ófree pressô.ò 
 
Right now is just about the most in-
teresting economic time we have 
seen in the last 20-30 years. The 
primary concern we hear from our 
55+ active adults is that they arenôt 
sure how theyôll know where the bot-
tom of the market is. One indicator 
will be when housing prices start to 
rise again.  With day to day news 
getting harder to listen to, the ques-
tion is how do we proceed? Many of 
you probably planned to retire in the 
last five years and kept putting it off 
because of shifts in housing and 
market conditions. Some of you have 
considered staying put until the mar-
ket stabilizes. However, a select few 
have decided that you just arenôt 
waiting any longer.  You realize that 
putting off your retirement is just de-
laying life and you want to take ad-
vantage of the marketôs great deals.  
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Have a house to sell and donôt know where to start?  

Is your house listed but youôre not getting any   

results?  Our Smart Seller Program at Heritage 

Point will SIMPLIFY the process, take out all of 

the guesswork and do the work for you. 

 

Heritage Point is hosting an informative luncheon 

seminar on Saturday, November 15th at 11:00 am.  

This is a great opportunity to learn about our con-

venient, risk-free program designed to help you sell 

your current house and enable you to buy your dream home at Heritage Point.   

 

The Smart Seller Luncheon includes a presentation by national speaker David Wolff 

and Barbara Sperry of Relocation Strategies.  You will get first-hand tips on how to 

sell your home in this challenging market.  Learn how to ñstageò your house so that 

it attracts buyers, how to determine the best asking price and find out if you really 

need to sell in order to buy. 

 

Finding a good real estate agent and pricing your home competitively right from the 

start are the keys to selling in a slow market.  Thatôs why Heritage Point has teamed 

up with Relocation Strategies, an independent third party relocation company with 

strict criteria for selecting qualified real estate agents.   

 

The days of putting your house on the market at any price, or of listing at the price 

that your neighbor sold for two years ago are over.  Competition in home sales is 

fierce; buyers can be choosy and take their time.  While market news may seem 

dour, the one item that the experts agree on is that the houses that are selling are 

those that are in good condition and that set a realistic initial listing price.  

 

The bottom line is that you donôt want to 

wait.  Start enjoying an active, resort 

lifestyle at Heritage Point right now.  

With our Smart Seller Program, you will 

get RESULTS - literally! 

 

Call the Heritage Point Sales Center at 

609-698-8100 to set up a personal con-

sultation with Relocation Strategies or to 

register for the Luncheon on November 

15th.  Space is limited.  This popular 

event fills quickly, so donôt wait to re-

serve your spot. 

Why wait another minute to get the 

lifestyle that you deserve? ƴƴ 

isk-Free house sale contingency 

valuation of your current property 

et the best initial listing price 

se our 180-day protection period 

ock-in todayôs prices on your new home 

ake an offer on your existing property 

tart your new life at Heritage Point! 

SELL YOUR HOUSE 

An 55+ Active Adult Community 

Barbary Sperry & David Wolff  
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Tour one of our homes with our      

Community Builder.   

 

The home tour will take place in a 

house that is under construction -       

so that you can see what  happens   

behind the walls.  

Inside Story Tour  

Saturday, October 18th  

9:00 am  

RSVP to  

609 - 698 - 8100 or  

melissa@mignatti.com  

HERIT AGE POINT  
1200 West Bay Ave.  
Barnegat, New Jersey 08005  
 
 

Phone: 609 -698-8100 
Or toll free at 877 -811-1500 

 
Open Mon ð Sat 10 am to 5 pm  

Sun 11 am to 5 pm  
 

 
From Points North :  
Garden State Parkway South to Exit 67.  
Right on Rte 554.  Go 1 1/2 mi to Heritage Point on the 
right.  
 
From Points South:  
Garden State Parkway North to Exit 63A.  Rte 72 W to 
SOCH Hospital. Right on Nautilus Dr at SOCH. Proceed 
approx. 3 mi to end.  Make left on West Bay Ave, Rte 
554.  Proceed 1 mi to Heritage Point on the right.  

 
The reality is that people are still buy-
ing homes.  There isnôt one year in our 
lifetime that zero homes sold. The 
Heritage Point Sales Center sees a 
consistent number of prospective 
homebuyers because there are peo-
ple who want to start living ñthe good 
lifeò as our residents call it.  
 
In the last year Heritage Point has 
sold and settled over 50 homes. Most 
of our homebuyers had a house to 
sell. (Read about ñSell Your Houseò 
on the front page ï we have a risk-
free program that can help you re-
move that obstacle.)  Heritage Point is 
over 75% sold out, there are two fully 

operational clubhouses and a variety 
of activities to keep everyone actively, 
socially and physically busy. 
 
If youôre tired of the maintenance of 
your old house, tired of paying big gas 
and electric bills due to old heating 
and air conditioning systems, and tired 
of paying high taxes on your big 
house then take a drive to Heritage 
Point. Weôll show you how to make 
your retirement dreams a reality. I can 
guarantee that the most exciting 
times await you at Heritage Point . 
Talk with a sales associate, tour our 
ten fully furnished models and meet 
your neighbors. They love to share 
what life is like at Heritage Point. ƴƴ 

FALL FESTIVAL  
 

Saturday & Sunday  
October 25 & 26  

 

For Fall Foods & Fall Fun!  
 

Clubhouse Tours  
 

Halloween Gift Basket Raffle  

 
 Visit the newly re - painted         

Cape May model  
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