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Design Coordinator, Marie Higgins, 
has recently completed a real estate 
program to earn her certification as an 
Accredited Staging Professional 
(ASP).  
 
Home staging is a hot topic in the real 
estate market.  Because the market is 
saturated with homes that are listed 
for re-sale, sellers need to do every-
thing in their power to entice buyers 
just to get out of their cars.  This is 
where home staging comes into play. 
 
Home staging is a marketing tool that 
helps sellers to prepare their house for 
sale.  Staging professionals, like 
Marie, help sellers to ñdepersonalizeò 
their house in order to make it more 
attractive to potential buyers.   
 
This can mean removing all family 
photographs from the walls, repainting 
that much loved, trendy bedroom to a 
neutral color, or moving that comfort-
able, overstuffed chair into the base-
ment while showing your house. 
 
Staging professionals offer a valuable 
service to homeowners who are trying 
to sell their houses.  Because your 
house is your castle it can be difficult 
to step back and critique your space 
with an unbiased eye.   
 
A staging professional will bring a 
fresh perspective into your house and 
use his or her experience and exper-
tise to offer solid ways for you to im-

prove how many showings your house 
gets.  The best part is that effective 
staging can be accomplished at little 
or no expense. 
 
It is important to understand that 
home staging does not involve deco-
rating.  Decorating is a personal proc-
ess that brings your personality and 
tastes into your house so that it be-
comes your home. 
 
The home staging process is actually 
a journey of depersonalizing.  In order 
to attract the greatest number of po-
tential buyers, you need to turn that 
home back into a house.  Prospective 
buyers will be looking for all of the po-
tential ways that your house will fit 
their particular taste and lifestyle. 
 
With Marieôs new ASP designation, 
Golf Club Estates at Heritage Creek 
now has one more way to assist you 
with the sale of your house.  We con-
tinue to offer our Home Selling/Home 
Buying workshops on Thursday eve-
nings, as well as our convenient, risk-
free Smart Seller Program. 
 
Appointments are required for the 
Home Selling/Home Buying Work-
shop.  Call Laura at 215-843-2582 or 
e-mail hcsales@mignatti.com. 
 
For information on our Smart Seller 
house sale contingency program, stop 
by our Sales Center, which is open 
daily, or visit www.mignatti.com.   ƴƴ 
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The year in review... 

ƷThe Congressional won óSingle Fam-

ily Home of the Yearô from the Bucks/

Mont Home Builders Association 

ƷThe Doral won óBest Single Family 

Homeô from the National Sales &    

Marketing Council 

ƷMignatti Companies won óBuilder of 

Integrityô from the Quality Builders 

Warranty Corporation 

Ʒ2,000 rounds of golf were played on 

the 6 completed holes of the Heritage 

Creek Golf Club in its opening season 

ƷThe Golf Club Estates Entry Feature 

was completed 

ƷWe introduced 4 new home designs 

starting at $499,900 
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Sales Center Hours: 

 
Mon 12 pm - 5 pm  

Tues, Fri, Sat 10 am - 5 pm 
Wed & Thur 10 am - 6 pm 

Sun  11 am - 5 pm 
 

From PA Turnpike -  
 
Willow Grove Exit #343 to north on Rt 611.   
R on Blair Mill Rd.  R on Country Line Rd.  
Next L on York Rd (Rt 263).   R on Tulip Rd 
(1/4 mile past Bristol Rd).  L on Gabriel Lane. 
The Sales Center is in our Firestone Model. 

215-The-Club    
(215-843-2582) 

hcsales@mignatti.com 

Dream Kitchens 

Gourmet Kitchens standard in all homes 
Professional or Entertainer Kitchens optional in all Estate 
Homes 
GE Profile appliances standard in all homes 
Granite countertops standard in all homes 
�����µ���2�D�N���F�D�E�L�Q�H�W�V���V�W�D�Q�G�D�U�G���L�Q���D�O�O���K�R�P�H�V 
Center Island standard in most homes 
Pantry Storage standard in most homes 

Designed with your life in mind.  Perfect for entertaining, holiday 
cooking, intimate family dining, coffee cup conversations or getting 
that homework done. 

 

 
Sell with intelligence.  Buy with confidence. 

Striving to Exceed Expectations 

Golf Club Estates is proud to present Thursday Evening Workshops 
 

Everything you need to sell your house 

�‡���6�W�D�J�L�Q�J �‡���&�X�U�U�H�Q�W���P�D�U�N�H�W���F�R�P�S�V 
�‡���/�L�V�W�L�Q�J �‡���3�U�L�F�L�Q�J 
  

Everything you need to buy your dream home 

�‡���2�S�W�L�R�Q�V �‡���0�R�U�W�J�D�J�H���S�U�H-qualification 
�‡���3�U�L�F�L�Q�J �‡���5�L�V�N-free reservation program 
 

 

Appointments are available Thursday evenings from 4:00 - 7:00 pm.  

Call 215-843-2582 to set up your personal appointment. 


