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All Heritage Point Homes Are Now Built to Will the ‘Deal’ Still Be
?
New Jersey ENERGY STAR Standards! Great 2 Years From Now:
Mignatti Companies at Heritage Point doors and windows are installed cor- I can unquestionably state that Heri-
joins the New Jersey ENERGY STAR® rectly, and all cracks and gaps in a ta_ge Point homes are competitive.l.y '
Homes Program, sponsored by the home are sealed. priced versus other 5.5+ communltles: in
) F our market. We monitor the competi-
New Jersey Boafd ?f PUbI'E Ut"'t'ﬁs“ . tion monthly and know that we consis-
(NJBPU)andb S g  WIh&BNIER- Q & ENERGY STAR certified homes... tently sell more homes than the oth-
ergyt NE 3 NWh¥nit comes to another reason to live comfortably ers. | can also comfortably state that
energy, New Jersey ENERGY STAR here at Heritage Point. we deliver a sales experience, quality
Homes outperform other new of construction, customer service and
homes. They are better designed and warranty that is superior to any of the
constructed for maximum energy Join us for a Special Event| 'arge, national builders in our market-

place. This is borne out by the consis-
A part of ourGOING GREBMeekend tently high marks we receive in our

Hosted by NJ ENERGY STAR Homes & homeowner surveys and by the fact
Mignatti Companies that 30% of our prospective visitors

efficiency. They use 15% - 35% less
energy than the average new home.

Heritage Point has always crafted and actual sales come from referrals by
very energy efficient homes. By MARCH 21' 2009 residents who already live here.
enrolling in the NJ ENERGY STAR . .
Home p%ogram we are simply putting 9:00AM—1:00PM What makes us different? We are a
= Home tours start at the top of each hour. family company. Our staff have been
the official program seal on the level :
. ) with us for many years and we care
of quality we deliver to you as a Tour a Heritage Point home that is about every customer as if the success
homebuyer. under construction with a of our business depends on it, because
representative from NJ ENERGY it does. I am proud to say that the peo-
To qualify for the New Jersey ENERGY STAR Homes and the Heritage Point ple who comprise the Heritage Point
STAR Program, each home must pass Community Builder. Learn the neighborhood — 700 households strong
a stringent evaluation process that advantages of owning a —area terrific_ collection of nice peo-
includes a computer-based energy New Jersey ENERGY STAR Home! | | Plé:As the Builder/Developer | have
analysis. This advanced whole-house had the pleasure of acting as Pres'de”t
erformance testing helps ensure . of the Homeowners Association (HOA)
P gnewp RSVP Requ"ed and presided over monthly HOA meet-

that the home is properly insulated, Space is limited, sign up today! ings since our startup in 2003. Since

then, Heritage Point residents have

BENEFITS of a New Jersey

ENERGY STAR Home- A Green Home Begins with been involve.d ip every as.pec.t of the
growth of this fine organization —
. ENERGY STAR Blue finance, budgets, facilities, social, plan-

Lower energy bills
ning — since its inception. The quality

Less energy use L "

) . ) of the outstanding lifestyle amenities
[TfpERTRe. EEEr ally (el ’ ‘ contained within our two clubhouses
Improved year round comfort and social calendar are a testament to
Better for the environment W their desire to enjoy life at Heritage
Third -party testing & verification Point.
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In these tough economic times | can understand how someone
looking to purchase a new ‘retirement’ home might go out to
find the cheapest product they can from a builder who will
give them the best ‘deal’. As a consumer | understand this
thinking. But as someone who has sold thousands of 55+
homes, with a great understanding of active adult living, | sug-
gest you think twice before you go for the cheapest and the
best ‘deal’.

This is probably the last home you will purchase. You worked
your whole life to enjoy the years ahead of you. Do you really
want to live in a community simply because it offered you the
best ‘deal’? | think not. At Heritage Point, we will absolutely do
all we can to make you a Heritage Point homeowner. But
we’re not going to ‘give’ our homes away, and as a prospective

homeowner you do not want to live in a community where
that is the practice. At Heritage Point 700 of our 900 homes
are occupied by residents. Both of our clubhouses are on line
and in use for years. The HOA budget is based on actual costs,
not on projections. In fact, the residents take full control of the
HOA Board in April of this year. This is a stable community with
a vital and dynamic neighborhood fabric and lifestyle. If this is
going to be your last move, these are very important consid-
erations. Think about what will ultimately be best for you once
the ‘deal’ has been done and | am confident that you will see
that Heritage Point is the best place for you.

Thanks for your time and consideration. | hope you decide to
make Heritage Point the community in which you want to live.

-Steve McKenna
President, Mignatti Companies

HERITAGE POINT

1200 West Bay Ave.
Barnegat, New Jersey 08005

Phone: 609-698-8100
Or toll free at 877-811-1500
hpsales@mignatti.com
www.mignatti.com

March 21 & 22

9:00 - 5:00

10 Furnished Model Homes Open Daily
Mon — Sat 10 am to 5 pm
Sun 11 am to 5 pm

From Points North:

Garden State Parkway South to Exit 67.
Right on Rte 554. Go 1 1/2 mi to Heritage
Point on the right.

From Points South:

Garden State Parkway North to Exit 63A. Rte
72 W to SOCH Hospital. Right on Nautilus Dr at
SOCH. Proceed approx. 3 mi to end. Make left
on West Bay Ave, Rte 554. Proceed 1 mi to
Heritage Point on the right.

HERITAGE
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Barnegat, NJ 08005

Please Join Us for Our

Going Green

Irish Themed Refreshments
Energy Saving Tips
ENERGY STAR Inside Story Tours

Inside Story Tours will be held on
Saturday ONLY. Tours start at the top of
every hour from 9:00 - 1:00.

RSVP Required!

Call toll free 877-811-1500 or
email hpsales@mignatti.com

Don’t Forget
to e-mail your g
favorite driving songs!
Music is a unique part of our
everyday lives and it can evoke
very special memories. g

Weekend Event

With spring around the corner & the
season for long drives on lazy
afternoons fast approaching -

we want to know: ,fj

What'’s your favorite driving music?

E-mail your name & top 3 songs to
hpmarketing@mignatti.com g

Visit us, on April 18 & 19th, during the
Spring Fling to see if your song sugges-
tions made the CD. All participants
will receive a copy of the cd.
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