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A 55+ Active Adult Community 

Real Estate Market on the Move Presenting 

The Real Life at Heritage Point 

 

Spotlighting Heritage Point Resident: 

Joe & Mary Marte 

Three year residents 

Originally from Clifton, NJ 

 

Both Joe and 

Mary Marte 

are active 

residents at 

H e r i t a g e 

Point. They 

visited a num-

ber of other 

communities 

but decided 

on Heritage 

Point in part because of the excellent 

amenities and choice of home deigns. 

 

Joe is a member of the Health & Fit-

ness Committee and, along with 

Mary, spends his time at the commu-

nity’s two clubhouses.  The Martes 

enjoy using both the indoor and out-

door pools, playing bocce, horse-

shoes and cards, and working out in 

the fitness center. 

 

“Our favorite part about living at 

Heritage Point is the wonderful peo-

ple that we can now call neighbors,” 

states Joe. “We love being here.”  

Both Joe and Mary are Resident Am-

bassadors who can be found at the 

Sales Center on weekends greeting 

visitors. 

Stan & Lois Shields, new Heri-
tage Point homeowners, paid at-
tention to the trends of the real 
estate market and decided the 
time was right to sell their Wy-
ckoff, NJ house.  
 
“We had a house at the shore 
years ago and really missed the 
area,” explained Shields. “We 
walked through the models at 
Heritage Point and fell in love.” 
 
In addition to touring Heritage 
Point’s ten model homes, the 
Shields also enjoyed the opportu-
nity to tour homes already under 
construction. They attended an 
Inside Story Tour , hosted by 
Community Bui lder  Dave 
Schultze, which gave them a 
greater appreciation for Mignatti’s 
quality workmanship and helped 
them make their decision to buy. 
 
However, there was still the mat-
ter of selling their large home in 
Wyckoff. That’s when Sales As-
sociate Jad Toscarelli introduced 
the Shields to Heritage Point’s 
Smart Seller Program . Using 
independent realtors, the Shields’ 
home in Wyckoff was analyzed 
and listed on the market at a 
competitive price.  
 
“I’ve paid attention to the market. 
I know what houses in my 
neighborhood are really selling for 
so I wasn’t under any illusions,” 
said Shields. “Mignatti’s program 
made sense and the final price 
that our real estate agent sug-
gested made perfect sense.” 

The price also made sense to 
homebuyers. The Shields had 
two asking -price offers on the 
first day their house was listed .  
 
“Mr. and Mrs. Shields told us they 
could not be happier with the out-
come,” said Jad. “They received 
multiple, competitive offers on 
their current house and are now 
able to make the move to Heri-
tage Point.” 
 
Jad also noted that existing home 
sales are heating up, proving that 
attractive homes listed at com-
petitive prices are selling quickly 
as the market rebounds.  
 
With the market heating up, Jad 
also notes that incentives won’t 
last much longer, and urges pro-
spective homebuyers to take ad-
vantage of special offers before 
home prices start to rise again.   

Please call the Sales Center at 
609-698-8100 for details.   ■■ 

Did you knowé 
 
According to the New Jersey 
ShoreBuilders Association, 
home prices ROSE by 1% in the 
month of July, a key indicator 
that the housing market has sta-
bilized.   
 
Home sales have risen each 
month since April.  

Sales Center & Ten Furnished Models Open Daily                          www.mignatti .com 

Heritage Point is offering a       
special incentive which expires 

at the end of October . 



1200 West Bay Avenue 

Barnegat, NJ 08005 

Sales Center:  609-698-8100                  hpsales@mignatti.com                   www.mignatti .com 

From points North: GSP south to Exit 67; Bear R at 1st light; Turn L on Rte 554; Drive two miles to Heritage Point on the right. 

Inside Story Tour  

Saturday, October 17, 2009  

9:00 am 

 

Tour a Heritage Point home under construction with 
Community Builder Dave Schultze 

Learn about the construction process and the quality 
craftsmanship that goes into every Mignatti home 

Meet other prospective Heritage Point homebuyers 

RSVP 

609-698-8100 

hpsales@mignatti.com  

Smart Seller Luncheon  

Saturday, October 17, 2009  

11:00 am  

A convenient, risk-free program to 
help you sell your house & buy your 

dream home at Heritage Point 

RSVP 

609-698-8100 

hpsales@mignatti.com  

 

Meet our Resident Ambassadors & make some connections of your own  

A M B A S S A D O R     W E E K E N D  

Itõs a Littttle Bit Spookyé the number of people who have reconnected 
with long - lost friends, neighbors and co -workers at Heritage Point.  

Sat, October 31 & Sun, November 1  
11:00 am - 3:00 pm  

RSVP: 609-698-8100 
 

Anita Wohlrob (left) originally from Morris Plains & Rose Hollenstein (right)        
originally from Cedar Grove went to high school together.                                                

Now they are both Resident Ambassadors at Heritage Point.  


