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A 55+ Active Adult Community 

Five Reasons to Love Heritage Point Presenting 

The Real Life at Heritage Point 

 

Spotlighting Heritage Point Resident: 

George Thoma 

Three year resident 

Originally from Union, NJ 

 

As a very active 

member of the 

Heritage Point 

c o m m u n i t y , 

George Thoma 

can often be 

found in one or 

the other of 

Heritage Pointõs 

two clubhouses.  It was the social as-

pect of the community that sealed 

the deal in his decision to move to an 

active adult community.  

 

òIn my old home back in Union, there 

were too many evenings spent alone 

at home.  But Heritage Point is for 

singles too!ó George stated.  òThere 

are so many opportunities to meet 

friends and neighbors that no one 

has to be lonely here.ó 

 

George enjoys working out in the 

Breakers Spa fitness center, swim-

ming in both the indoor and outdoor 

pools and attending many of the 

communityõs social events. He is also 

a Resident Ambassador, and is 

thrilled to talk to prospective home 

buyers at the Heritage Point Sales 

Center on weekends.  

Homebuyers love Heritage Point. 

Residents throughout the commu-

nity are ready to talk about their 

great neighborhood. The five fea-

tures below are some of the most 

common reasons why Heritage 

Point residents fell in love. 

 

1. Affordability - Residents 

Mark and Linda DeSimon were 

already Heritage Point homeown-

ers when the Chatham model was 

introduced. The home and its af-

fordability was so tempting that 

according to Mark, ñWe decided 

to sell one home at Heritage Point 

to buy another.ò The couple saw 

the well-designed home at a com-

petitive price point as a great in-

vestment and an ideal living 

space. They havenôt looked back. 

 

2. Value - Residents Richard 

and Maureen Washington enjoy 

spacious rooms and a beautiful 

wooded lot. ñOther builders of-

fered very small second bed-

rooms. With the Montauk Grande, 

the second bedroom is a good 

size. Buying at Heritage Point is a 

great value for the money.ò  

 

3. Lifestyle - Resident and So-

cial Committee Chairperson 

Sherri Sherman states ñThere is 

so much to do at Heritage Point. 

We offer a little something for 

everyone.ò With two amazing 

clubhouses and a full time Resort 

Director, Heritage Pointôs social 

calendar is full all year long. 

 

4. Community - Resident Linda 

Gazda now lives down the street 

from three former co-workers.  

Many Heritage Point  homeown-

ers have recruited their friends to 

buy in the community. Linda be-

came a homeowner after hearing 

her friends talk about how won-

derful the community is. ñThey 

were right,ò she said. ñI love it at 

Heritage Point.ò 

 

5. Neighborly Appeal - Resi-

dents Sharon and Michael Kap-

lan moved to Heritage Point more 

than six years ago and still refer to 

the community as ñremarkable.ò 

Noting the camaraderie of their 

neighbors, the Kaplanôs say the 

community offers plenty of activi-

ties and allows them to be as in-

volved as they like. ñWe are sur-

rounded by neighbors that weôre 

thrilled to call friends.  ƴƴ 
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News from the Real Estate Market 

Realtor.org  predicts that new home sales will 

increase by 21% in 2010 and sales of existing 

homes will increase by 11%.  These optimis-

tic predictions indicate that your current house 

will be easier to sell.  But it also indicates that 

this buyerôs market wonôt last forever.   

 

If you have a house to sell, call Heritage Point 

today to find out about our Smart Seller Sale 

of Home Contingency Program.  Lock in 

todayôs pricing and special incentives.  Weôll 

help you sell your current house. 

 

Risk-Free!  Stress-Free!  Donôt miss out! 



1200 West Bay Avenue 

Barnegat, NJ 08005 

Sales Center:  609-698-8100                  hpsales@mignatti.com                   www.mignatti .com 

From points North: GSP south to Exit 67; Bear R at 1st light; Turn L on Rte 554; Drive two miles to Heritage Point on the right. 
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Saturday, December 19th  
11:00 AM - 12:00 PM  

 
See the RESULTS for yourself! 

 
A light luncheon will be  

served after the presentation. 
R Risk Free 
E Evaluation of your current house 
S Set the best initial listing price 
U Use our 180 day protection period 
L Lock in your lot and pricing 
T Take an offer on your current house 
S Start your new life at Heritage Point 
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ñIôve paid attention to the market. I know what houses in my 

neighborhood are selling for so I wasnôt under any illusions. 

Mignattiôs program made sense and the final price that our real estate 

agent suggested made perfect sense to me. We got two asking price 

offers on the day that our house in Wyckoff was listed.ò 

 

-Stan Shields participant in the Smart Seller Program  


